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ZUVOMTIKN opovoiaon

H Excellence Management Consultants givat statpia cupBoUAwv smXelpROEWV e Tapoucio 30+ XpOvVwv Tou
TAPEXEL OAOKANPWHEVEG AUCELG ETXELPNOLAKNG avadlopyAvwaong Kal opyavwTLKAC avamtuéng yia tn PeAtiwon
anmodoonC TwV ETIXELPHOEWV, ELSIKA SLApOPPWUEVES KOL TIPOCAPHUOCHEVEG OTLC AVAYKEG TOU TIEAAQTN HOC, LECA Ao
OUMBOUAEUTIKEG KOl EKTIOLOEVUTIKEG UTINPEGLEG.

Topeig e€eldikeuong otnv Opydvwon Kot ALoiknon Twv ENMYELPROEWV

e ISO - Zuotiuata Alaxeipiong

o Emyepnotakni Avadlopyavwon & Opyavwtik Avamntuén
Ztpatnywkn — Marketing — Opyavwon NwAncewv
Xpnuotootkovopiky Opydvwon

Logistics — Supply Chain

Cyber Security & GDPR

e HR Management

e Avantuén Ikavottwv — Training & Coaching

e Emloyn Npocwrikou

H duvarr opdda senior consultants

1610iTEPO AVTAYWVLOTIKO oG TTAEOVEKTNLA aTTOTEAEL, N Suvath opada senior consultants mou:
e Anote)eitol amd KOTAELWUEVA OTEAEXN, LUE ONLOVIIKEG EUMELPLEG ATIO PEYAAEG EAANVLIKEG Kol TIOAUEBVIKEG
ETUXELPNOELC, TTIOU KOAUTITOUV £val UPU PACUO OVTLKELLEVWY SpaoTnpLOTNTAC.
e AL0BETEL IKAVOTNTA TTAPOXNG OAOKANPWUEVNG TIPOCEYYLONG OTOV KUKAO: «Sldyvwaon — peAétn — edappoyn —
eknaibevon — coaching» ylo tnv edpappoyr) Kot EMITEVEN AMOTEAECUATWV.
e Aflonolel ouyxpoveg uebodoug Kal cuoThuaTa amd TV SLebvn epnelpla TWV EMITUXNUEVWY ETILXELPTEWV.
e 'Exel mpooavaTtoAlopo npog tn BeAtiwon anodoong kat Th peiwaon KOoToUG.

H anooctoAn pag

XTi{OUME OYEOELG OTPOTNYLKIG CUVEPYOOLOG LLE TOUG TEAATEG LOLG KAl CUUBAAAOUE OTNV avarttuéLakr) Toug opeia,
0€LOTIOLWVTOC KOL TIPOCOPUOTIoVTAG OTIC LOLAITEPEG OVAYKEG TOUG, cUYXPOVeG HeBOSOUC Kal SLeBvelg MPAKTIKES TNC
Qyopag otnVv SLolkNon Twv ETIXELPICEWV.

30+ xpovia aLomiotng napouciog — 2.500 LKOVOTIOLNUEVOL TIEAATEG

Ta 30+ xpovia aflémotng mopouoiog, pe MAvVw amd 2.500 KAVOMOLNMEVOUG TEAATEG, N HAKPOXPOVLIA Ko
ETUTUXNMEVN CUVEPYAOLA LAG OTOUG TOUELG TTOU SpaoTNPLOTIOLOUACTE, AAAQ KOL N OUASA TWV EUTIELPWVY CUVEPYATWV
MOG, amoteAoUyV eyyunaon yla plo apotBaio emwoehn cuvepyaoia.

A
H ouvbedepévn etaupia D = R

H Active Safety mapéyel uninpeoieg Yyelog kat Aopaielag tng Epyaciag kat eivat adstodotnuévn we EE.Y.M.M anod to
Yrnoupyeio Epyaociag. Eival péhog otov NAZYMEN, To enionuo dpyavo tou KAASoU Kal EKAeYEVO HENOG OTO A TOU
ouvd£apou. MNa meplocotepeg MAnpodopieg oag MApAMEUNMOUE 0TO Www.active-safety.gr.
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Top Performing Sellers

To OAokAnpwpévo Zuotnua AELoAdynong
&
BeAtiwong Andédoonc twv MwAntwv

H Excellence Management Consultants dlapopowoe éva oAokAnpwiévo clotnpa agloAoynong kot BeAtiwong
ane60oong TWV NWANTWVY, IOV cUVOUATEL GUPBOUAEUTIKEG Kal EKTTALSEUTIKEG UTINPEOLEC.

NwANTéG pe LPNAEG eMSO0ELG VS MWANTEG UE PETPLEG ETILOOCELS

'OAeG oL ETUYELPNOELG EMLOLWKOUV TNV ETAOYH TWANTWVY yLa UPNAEC ETULEATELG KAL LA AUTO AvVOTUGO0UV KATAAANAEC
Sladlkaoieg mou adopouv otnv endoyn, a§LoAdynon Kot avamntuén Toug.

- TLelval woTtoo0o auTo ou Eexwpilel Toug MWANTEG e UPNAEG EMBOOEL;

- Tueivat auto ou KaveL thv Stadopd;

- Elvaw n yvwon 1 aMeg §Lotnteg (competencies - oTolyeia TPOCWTKOTNTOC KL XOPAKTAPO);
H M'vwon amoktdtal eUKoAa PLECW PEAETNG KL ekalideuonc.
O Ag§Lotnteg (competencies), sival TPOCWTTKA XOPAKTNPLOTLIKA TTOU £XOUV OPLOUEVOL AvBpwTToL, TTou Toug fonBolv
va €XOUV EEULPETIKEG EMIOOOELC KOL TIG OTIOLEG HmopoUV va eeAifouv avaloya UE TV TPOCWTTIKI Tapakivnon,
ekmaidevon kat e€doknon.

Npoaodloplopdg, agloAdynon & BeAtiwon deflotnTwv MWANCEWV
INUOVTIKO KaBrKov Twv MPoioTapévwy amoteAel n BeAtiwon anddoong Twv UPLOTAUEVWY TOUC.
Y& auTn TNV Mpoomnabela, Kplolwa otolyeia amoteAolv adevog 0 MPOGSLOPLOUAE TWV avaykaiwv dsflotRtwy Kot

apeTEPOL N yvwon & LKAVOTNTA TWV TPOTICTOUUEVWV Va TLG a§LoAoyoUv Kal va evtoTti{ouv T SUVATEG LKAVOTNTEC Kol
TLC LKOVOTNTEG TTOU amattouyv BeAtiwaon.

Awdyvwon As§lotitwv BeAtiwon As§lot)twy

Avdaluon de§lotitwy Edappoyn & Coaching

Tpia epyaleia * 28 oAokAnpwpéva 1. On the Job Training
1. “FinxS® Sales Capacity EKTTOALS EVTIKA TTpOypapLaTOL 2. Coaching MwAntwv
Assessment” MwARoEwv 3. Coaching Npoiotapévwy
2. 'Epeuva o€ meAATES * 40 eKnauSEUTIKEG EVOTNTEG 4. Competencies Path Journey
3. Joint visits / Kowég vl Behtiwan empgpoug 5. MetpHoeLC
ETILOKEPELC PE TTWANTEC (KaVOTHTWY
OdENn Od£An Od£An
MNpoadloplopog Avartuén SeflotnTwy * Efatopikeupévn mapepupoon
Suvatwyv onpeilwy TIPOCAPUOCHEVN OTIG LBLaltepeg & Avatpododotnon
KOl OnpELWY TIpog avartuén / OVAYKEC KABE MwANTH * Aflohoynon & BeAtiwon
BeAtiwon Kal KaBe opadag QTOTEAECULATWY
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Alayvwon Asélotntwy

To epyaleio “A§loAdynon Asglotitwv NwAnoswv FinxS®”

ZKOMOC

H Sdnuioupylo evOg €yKUPOU KOl TEKUNPLWHEVOU ZUOCTAMATOC, LE TNV aflomoinon tou epyaleiouv “A§loAdynon
Agglotitwv NwAnocewv FinxS®” unootnpilel ta oteAéxn otn ANPn anopdocswv oxeTika pe tnv AfloAdynon, Emidoyn,
Exnaidevon & Coaching pe otoxo tn BeAtiwon Amodoong twv NwAntwy, Kat eldikotepaL:

*  Avayvwplon TWV XOPaKTNPLOTIKWY TNG cUUIEPLPOPAS Twv NwANTwy

* MNpoodloplopd Twv Suvatwy onUelwy Kol Twv onueiwy TPOg MPOCWTILKY avamtuén

*  Alapdpdwon MPoypaUUATWY ATOULKNEG AVATTTUENG Kal BeATIwWONG

*  BeAtiwon tTwv oUVOALKWY AMOTEAECUATWY

H avaluon “FinxS® Sales Capacity Assessment” - “A§loAdynon Asflotitwv NwAncswv FinxS®”

To epyaleio €xel avantuxBei anod tnv Extended DISC International, n omnola £xeL mapoucia og neploocdTEPES amo 50
XWPEG, Lotopia 30 €TWV KAl cUCTNUA TTOU XPNOLUOTOLOUV Tieplocotepol and 1.000.000 dvBpwrol kabe xpovo oe 6Ao
Tov KOopo. Antotelel éva €ykupo Kat £ykpito online gpyaleio mou mapéxel codelg Kot TPOKTKES TTAnpodoplec yla TN
Snuoupyla evoc mMAAvou SpAong ylol EMITUXNMEVEG MWANOCELS €veg MwANTH. To gpyalsio autd umopel va
CUMTTANPWOEL TNV TPOCWTILKI) KPioN TOU MPOIOTAUEVOU Kal va Tov BonBrostl oTto £€pyo TnG BEATIWONG LKOWVOTTWY TWV
vdloTapévwy Tou KaBwg emionc kat otnv erdoyn urtoPndiwv yia oTEAEXWON TOU TUAHATOC TTWANCEWV.

O 18 Kpioipeg Aeglotnteg NwAnoswv
H A§oAoynon Asflottwv NwAncewv FinxS® oxedldotnke yla va mpocdloploel To tpEXov emimedo KavoTNTAC TOU
OUMMETEXOVTA OTLC 18 KPLOoLUEG SEELOTNTEC YL EMITUXLO OTLG TTWANOELC.

eAvalritnon MeAatwy

eE&£Taon AyopaotikingAuvatotntag

eThpnon tng Atadikaciag NMwAnong
TEXNIKEZ MQAHZEQN e[lapouaciaon

e¢EAcyxog tnc Aladikaaoiag MNwAnong

eXelplopoc Avtipprioewy

sE&&taon ArtoteAeopatikotnragAvong

eEvepyntikn AKkpoaon
eXTiolo Zx€ong
eKepdiCovracEpumotoouvn

EMIKOINQNIA/
KOINQNIKEZ ZXEZEIZ

¢[1pooavatoAloAG oTOV ZTOX0
APAZH/ OPTANQZH ¢[1pwToBoULAlA
eAlaxeiplon Xpovou

MYAANO / ZKEWH oKpLTIKA ZKEYN

eATIOGACIOTIKA AVTAYWVIOTIKOTNTA
OPMH/ZYNAIZOHMATIKOZ eAvTipeTWIION TNGATIOTUXIAG
KOzMOz sAvTiAnWwn yia ta Xpnuata
3 uvalodnuatikn Altootaotomoinon

Excuse Index® — Asiktng AwkaloAoyLwv

To Excuse Index® petpd tov Asiktn AlKatoAoyLwv Tou atopou Kal ipocdlopilel moéoo mibavo sival évog mwANTAS va
€0TLAlEL Ot €VEPYELEG TIOU TOPAYOUV QUECO OTMOTEAECUOTA TWANCEWV 1 va adlEpWVEL XPOVO Ot AAAEC
6paoTNPLOTNTEG TIOU SEV OXETI{OVTAL LE TNV TWANCN.

AAN\a epyaleia Aiayvwong

Katd nepintwon pnopouv va aglonotnbouv ta epyalieia

e ‘Epsuva nehatwv: Epsuva Lkavormoinong amnd tnv Asttoupyia Twv MTWANTWY TN eTOLpiag, og MEAGTES TNC sTALPlOG
e Joint Visits: Kowég emokéPelg mwAntr padi pe tov cuuBoulo / ekmaldeutr), o MeAATEC.
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BeAtiwon Ase€lotitwv: Top Performing Sales Training

Ot Ekmatdeutikeg Yninpeoieg yia BeAtiwon Asflotntwyv MwAntwv

To eKMALSEVUTIKA TIPOYPAUUATA £XOUV WG OKOTO TNV BEATIWON TWV YVWOEWV Kal TWV LKAVOTATWV/Se€loTnTwy Twv
nwAntwv. To ZVotnua Top Performing Sellers umootnplletal amd ekmalSeUTIKA TpoypAappata yla Aloiknon
NwAnoewv, NwANntég B2B, Alavikég MwAnoelg kat Mpoowriikd EEunnpétnong Nehatwvy.

Ta ekmaldeuTIKA Tipoypappata Stakpivovral oe:
- 28 OAOKANPWHEVA EKTTOLSEUTIKA TIPOYPALLATAL
- 40 eKMaSEVUTIKEG EVOTNTEG YLa BEATIWON EMUEPOUG LKOVOTHTWV

IxedLaloupe Ko £EELSIKEVOUME TO EKTTALSEUTIKA TPpOoYpappaTa, poll Me TNV EMeipnon, Le BAoN TIG LOLALTEPOTNTEG
NG KOL TIC AVAYKEC TWV OvVOpWNMWV Twv NMWANCEwWV. Ta TOPAKATW TPOYPApUOTa ekmaibeuong Kal avamtuéng
Se€lotAtwv NwAnoswv. Avaloya pe TIC LELOLTEPOTNTEC YIVOVTOL OL AVOYKALEG TIPOCOPLOYEC Kol eEELOLKEVOELC.

BOLOLKAL EKTTALOEVUTLKA TIPOYPALHLOTOL

1. Aoiknon NwAnocswv
e Sales Management
e Sales Coaching Toolkit
e Active Coaching (Cases based)
e Team Leadership
e Avamtvooovtag tnVv Emppor otoug AAAoUG
®  ANOTEAECUATIKEG ZUVEVTEVEELG

2. Texvikég NwWANCEWV
e Professional Selling Skills
e Essential Selling Skills
e Advance Selling Skills
e Workshop otig Texvikég AlampayUaTtEUOEWY
e Key Account Management
e Selling Through Technical Services
e Strategic Sales Workshop
®  Xelplopog Avtlpproewv Kat ApvnTikwv MeAatwy
e [wAnon Evavtt Avtaywviopou
® Problem Solving Sales
o Teleselling

3. Atavikn) MwAnon
e Avamtuén Anodoong otn Atavikr MwAnon
e Retail Sales Coaching
e Selling through Service
e Ta 7 BApata otn Atavikr MwAnon
e Xtilovtag To Movtélo NwAnong
e Anoteheopatikdétnta otnv Emwowvwvio | & I

4. E§uninpétnon Nehatwv
e Hyeola E€umnpétnong
e Service Excellence
e  ATOKOTAOTACN YXECEWV e TOUG MeAdTEC
® Generate Customer Experience Toolkit
e Edapuoopévo Merchandising
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40 koS EVTIKEG EVOTNTEG YLa BeAtiwon empépoug delotitwv NMwAntwv

OL wANoeLg elval Eva emayyeApa ou amnattel éva eupl dpacpa SeflotTwy mou mpemnel va cuvdualovtal Ue
dLailtepa YopaKTNPLOTIKA TNG TTPOCWTTLKOTNTAG TOU TIWANTH.
o To oKOTO AUTO £Xou e Slapopdwoel 40 ekmalSEUTIKEG EVOTNTEG TTOU CUUPBAAAOUV otV BeAtiwon emUEPOUS

SeflotAtwv.
O1 40 Oepatoloyieg
1. KaBodnywvtac péoca amo thv Avakdiuln Avaykuwy 21. H ZuvaioBnpatik Nonpoolvn oTLc NMWARCELG
2. MMpoocappoyn oto MNpoodiA Tou Ayopaotr 22. Ackwvtac Emppor kat MNel@w
3. Xelplopog AvilpprCewy Kal ATIOKATAOTAON ZXECEWVY 23. Personal Branding for sales success
4,  Xtiowo Zxeocewv 24, Upselling & Cross Selling
5.  XtifovtagEpmiotoouvn 25. Awaxeipion Mayidwv tou Aviaywvicpou
6. TnAemwAnocelg 26. ZIpATNYLKOCZXeEdLaouoc MwAnong
7.  Virtual Selling 27. MuwAnon Méow Texviknc EEumtnpétnonc
8. AnuoupywvtagAuvvatda Mnvoparta 28. TMuwAnon Evavtt Avtaywviopou
9. Kdavovtag Auvapikég Mapouotdaoelg 29. Problem Solving Sales
10.  EAéyxovtag TG ZudnTroeLg 30. AVTIPETWTILON TWV TOKTIKWY TWV AyopaoTwy
11. TAwooca Zwpartog otig MwARoeLg 31. O PoAoLkal Appodiotnteg Mpoiotapévou MwAroewy
12. EvepynTIkn Akpoach 32. TomoBeTwvTacZToOXOoUG
13. 4+ 1 TeXVIKEG ETIKOLVWVIAG TTWAN CEWY 33. Coach as a Leader
14, AvakdAuyn «KpUPHEVWY AvayKuv» 34. Emtuxnpévn Zuvevieuén
15. Awaxeiplon Adladopiag 35. Xtidovtac Ymepnddveld otnv Opdda
16. Emkowvwvia Me Alapopetikoug ToTtoug MeAatwv 36. Anuioupyla Opddwy YPnArngAmodoong
17. MNewotikni MNapovuaciacn 37. XtidovtacgZyEoelc pe C-suite
18. TMapouciaon Emtuxnuévwy Mepimtwoewy (Cases) 38. TwAnon oe C —suite
19. Sales Playbook 39. Storytelling
20. Others Centered Sales 40. Sales Project Management

Edappoyn otnv npagn kot BeAtiwon péocw Coaching

Mo va Staodpalicouvpe TNV owoth edbappoyn cuvepyaloUaoTe Pe Tov UTteUBUVO Tou TUAMATOC MwARCEWY KoL
nipoxwpape oe 6paocelc. OL ouvnBéotepeg eival

v2

On the Job Training

Exnaidevon twv nwAntwy oto nedio.

Coaching NwAntwv

ERSopadlaieg cuvavtnoslg Tou TwANTH He Tov cUPBoUAD OTou culnTIOUVTAL N OTPATNYLKI TIPOCEYYLON TWV
nieAatwy, n Stadikacia MWANONC, oL TEXVIKEG oUTATNONG, O XELPLOUOG SUOKOAWY KOTAOTACEWYV KL O
T(POYPOUUATIOUOG YL TNV EMOEVO XPOVLKO SlAoTna

Coaching Npoiotapévwv

Elvat pia popdn Coach the Coach. O oupBouAog tng Excellence (Performance Coach) unootnpilel ta
oTteAéXn MwANoewv va avayvwpllouv Tig TPoKARCELG, va SnUloupyouv oxESLa dpAaaong Kal val EMTUYXAVOUV
oTOX0UG U EUdacn oTnv KaAUTepn anddoaon Kol opaywyLlKOTNTA.

Competencies Path Journey

Elvatl évag ouvouaouOC UKPNG SLAPKELOC EKTIOLSEUTLKWY EVOTHTWV (microlearning) Ta onmola otoxelouv otnv
QVATTUEN TWV SEELOTATWY TWV OTEAEXWY MWANCEWV KAl TWV MWANTWV Kat cuvdudlovtal pe Coaching
gotialovrag otnv dLachAALon TG EMITEVENG TWV OTOXWV.
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H Opdda ZupuBouAwv & Eknoadsutwv

Mia éunelpn ko duvatr opdda senior consultants, e oNUAVTLIKY €PYOCLAKI) EUTMELPLO WG OTEAEXN ETUTUXNUEVWV
EAANVIKWV Kol TTOAUEBVIKWV ETILXELPHOEWV KOl E TTAOUOLO EUTELPIA CUUBOUAEUTIKWVY KOl EKTIALOEUTIKWY UTINPECLWV
otov Topéa Tou Marketing, Twv NMwAnoswv B2B, Retail kat tng Molotikng E§umnpétnong MeAatwvy.

Kwotag Boutowag

O K. Boutowvdg Eekivnoe TV KApLEPQ TOU O€ EUTIOPLKA TLAHLATA TwV TIOAUEBVIKWY eTalpelwv Johnson & Johnson kai
Wella Hellas dmou éAafe pohoug MwAntn, Key Account Manager kal Mpoiotapévou NMwAncswv.

TNV CUVEXELD OTpAdNKE oTNV avamtuén tou avBpwrivou Suvapikol. MNa mavw amo 12 xpovia €pyAactnke cav
oUpBoulog MwANRcswv kol glonyntng otnv Mercuri Int’l, Achieve Global Hellas kot Bluepoint Leadership
Development. Emiong epydotnke kot w¢g AteuBuvtig TuRupatog Ekmaidsuong kataoTtnuATwy ylo TV Talpeia
lepuavog - Cosmote. EXEL OUVEPYAOTEL PE Eva LEYAAO aplOUO ETALPLWY TOOO OTNV XWPO LA 00O KAl OE EUPWTTAIKA
project otnv avamtuén Lkavotitwy TwAnoewy, Slolknong TwARoewv KABWG KAl £pyo AVATITUENC NYETIKWY OTEAEXWV.
‘ExeL emiong avaAdBel poioug AleuBuvtr) AvBpwriivou Auvapikou kot AleuBuvovtog Zuppoulou.

O Kwotag €xel omouddosl Olkovoplkd oto Kamodlotplokd [Mavemiotilo, £Xel UETATTUXLAKO TitTAo otn «EE
Anootdaoswg Exkmaibevong» amo to Avolyto MNavemniotrpo tng MNatpag kot Letamtuxlakd titho «Master in Business
Administration» amno to MavemniotrpLo Vrije Tou Belyiou.

ItépyLog BAayomouAog

O 2. BAayomouAog €xel meploodtepa ard 30 XpOVLOL EUELPLOG OTOV XWPO TWV ETILXELPNOEWV. 2T0 TapeABOV Kateixe
T Béoelg Tou Trade Marketing Manager, Sales Manager, Sales and Operations Manager kaL tou Commercial
Manager ot etalpeieg oupneplappavopévwy twv Warner-Lambert/ Mondelez, Lipogen kot Bingo SA.

Elval mruxlouxog NAnpodoplakwyv Tuotnuatwy kKot Mpoypappatiopou, eival Extended DISC International System
Certified Trainer kat Certified HeartMath Coach. Amno to 2005, o Itépylo¢ BAaxomoulog sivat Managing Partner oto
EAANVIKO Franchise tng Extended DISC International. H eotiaon tou eival kupiwg otnv AfloAdynon, Avamtuén Kat
Exnaidevon avBpwrnwv.

Enikowvwviote poldi pog

Elpaote otnv 61a0son oog mMeplocoTepeC MANPODOPIEG OXETIKA HE TG CUMUPOUAEUTLKEG KL
EKTIALOEVTIKEG oG UTtNPEeoieg otov Topéa Twv NWANCEWVY OTA TOPOKATW OTOLXELQ ETLKOVWVIOC:

2104838 706, 712 & 714 | sales@excellence.gr
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