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Yninpeoieg Avamntuéng
AvOpwriivou Auvvapikol NwAnoswv-
Retail Excellence Training

H Excellence Management Consultants Siapopdwos pia oAokKAnpwupévn mpotaocn PeAtiwong
anodoong oto Retail, mou cuvdualel CUUBOUAEUTIKEG KL EKTIALOEUTLKEG UTNPECLEC KAl amoTeAeiTaL
ano Vo evotnteg SpAong mou eival:

1. To 5CPF® Sales Retail Model — JupBouleutikég umtnpecieg mou adopd o Evet OAOKANPWHEVO
ZUotnua Opyavwong & Aloiknong twv NMwAnoswv (BA oXETKO £vtumo)

2. Retail Excellence Training - EkmalSeuTikég Yinpeoieg mou adopd os ekmaibeuon Kol avamntuén
de€lotntwy oe a) MwAntég / oupBolAoug MwARCEWY KataoTnUATwyY B) AleuBuvtwy
KOTQOTNUATWY KAl Y) TIPOCWTIKO £EUTNPETNONG

210 TapOV EVIUTIO TIEPLYPAPETAL N IPOCEYYLON LAG YLOL TNV OVATTUEn Kat BeAtiwon amddoong tou
avBpwrivou Suvaplkol Twv MwARoewv.

OL MPOOoEYYLOELC pHOG
yla tnv eknaidevon & avantuén Tov npocwrikou
oto Retail

A. NMpooeyyiloelg
AvaAoya pe TIG ISLattepoTnTeG AAAA KalL TNV OTOXEVON KABE emixeipnong, umopouv va aélomotndolv ot
TOPAKATW TIPOCEYYIOELG:

1. Baown eknaidevon oto Retail pe npooappoyr otov kKAado

Auty adopd otnv ekmaideucn, HE TNV QMOLTOUMEVN TPOCOpPUOYn otov KAASo cag, oAAd Xwpig
HEYAAN €€eldikeuon OTLG LOLALTEPOTNTEC TNG eTXElpnonG oag. O swonyntng Ba culnTtnoeL Le apuodLa
OTeAEXN TNG EMLXELPNONG yLA TIG LOLALTEPOTNTEG Kol Ba KAvVeL OXETIKA e€eldikevon).

Ze QUTAV TNV Nepimtwon n anodoon Tou MPOoWILKOU TwV MWANCEWV eEapTdtal amd Tov Kabéva Kat
TLG OTOMLKEG TOU LKAVOTNTEC, 6oov adopd otnv adopoiwaon kat otny edapuoyn.

2. Awapopdwon tou ‘Etatpikol Movtédou nwAnong’ & Egeldikevupévn eknaidevon

Y& meplmtwon mou 8ev UMApYeL 1 amatteital avaBswpnon, ot cUpPBourol poag Stapopdwvouv To
‘Etaupikd Movtélo MwAnong’, Onwg meplypAPETOL OTNV CUVEXELA.

1.1. H dtapdpdwon tou ‘Etapikot Movtédou NwAnong

Ocov adopd oto povtéAo NTWANCSNG AAEG emLXeLprOeLlg 560UV WG POAO OTOV MWANTH VO TAKTOTIOLEL T
padla kal GAAeC wg poAo oto mwAnNTr, poAo ‘cuppovAou tou mehdtn’.

H Stapopdwon tou ‘Etaupikot Movtélou MwAnong adopd otov MPoodloplopd TwV PRUATWY TNG
Sladikaoiag amd tnv €l0odo Tou MEAATN OTO KATACTNUA £WE TNV TWANCHN, AAAAQ Kal TNV eunnpEtnon
HETA TNV TIWANGCN KOL TLG TIPOOSLOPLOUEVEG CUUTEPLPOPEG TOU MWANTH O€ KABE Bripa, avaAoya e ToV
TUTIO TOU TteAdTn.
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Me auTr TNV MPOCEyyLlon eMLSLWKETAL OL TIWANTEG VoL £X0UV O OAd TAL KATAOTAOTO £VAV EVLALO TPOTIO
6paong kal cupneplpopdg avaloya Pe Toug TUTOUG teAatwy. MNa to Adyo autod, sival avaykaio va
SlopopdwOel oYeTIKO aVaAUTLKO gyxeLpidlo.

Q¢ evéektika pApata tng MNwAnong Bswpolvrat:

- To KaAwoodpiopa tou meAdtn, n avamtuén PuxoouvoloOnpatikng enadng Kol to ekivnua tng
avBpwrivng oxéong pall tou

- H 8iepelivnon twv avaykwv tou (gpudaveic kal adaveig, TPAKTIKEG KAL CUVOLOBNUATIKEG)

- H 8iepelivnon TG OLKOVORLKNG TOU Suvatotntog

- Hnpotaon evOAAAKTIKWV AUGEWV

- O XELPLONOG TWV AVILPPNOEWV

- AnotéAeopa : To KAgiowo TG mwAnong

- Egunnpétnon peta tnv NwAnon

To eyxelpidio Ba meplthapBavel eVOELKTIKA Ta EENC:

*  Ta QVTAYWVLOTIKA HaG TTAEOVEKTI AT KOL | «TOTOBETNOA» KOG TNV ayopa

*  TUmoL MeAaTwV Kal n avayvwpLon Toug

*  TipnvOpota mpEMEeL Vo LETASWOOUE 0TOV KAOE TUTO;

* Mwg npénel va ta LETadwoou e Kal o mota daon; (Aé€elg, ekppaoelg — NLP)

* O 8Lahoyog e Tov eAATN, N AVTANON TTANPOdOPLWVY KAl N LETAS0CN UNVULATWY
*  A£vépa SLaAOyou e teAdTn avaloya pe SladopeTIKOUC TUTIOUC TTEAATWV.

MeBoboloyia yia tTnv dtapodpdwon Tov poviéAou
H puebodoloyia yla tnv Slapopdwon Tou LovieAou TiepLéxel Ta e€n¢ Brpata:

1. JuZntnon kat avtAnon mAnpodoplwy amo tThv Aloiknon Kot TAEYUEVA OTEAEXN

Evnuépwaon yLa To UPLOTAPUEVO HovTEAD MwANoNg

Mystery Shopping og 2-3 kataoctriuoto

NapakoAouBnon tng Stadikaciag mwAnong os 2-3 KATAOTALATA

MeA£Tn kal Stapopdwan mpotacng

Mapoucioon otnv Alolknon Kol 0pLOTLKOTIOINGN TOU LLOVTEAOU

Alapopowon  ekmaldeuTikol UAKOU pe  Siadopomoinon yla tig dUo opadeg, YmeuBuvol
KOTAOTNUATWVY KAl TWANTEC.

NouswN

3. Generating Customer Experience (ekmatdeutiko npoypappa- epyaieio)
To Generating Customer Experience aneuBbuvetol oToug unteuBUVOUC TWV KOTACTNUATWY

Tueivat.

MPOKeLTOL YLl L0l OELPA HiVL TTAPOUGCLACEWY TIOU UAOTIOLOUVTAL Ao ToV UTeUBUVO KATAOTAUATOC,
€VTOC TOU KOTAOTAUATOC Kal £xouv SlapkeLa mepimou 20-40 Aentd. Kabe mapouciaon sival mpakTikn
KOL TIPOCOPHOCKEVN OTIC OVAYKEC TWV KOTAOTNUATWY TG aAuoidag cag (my. n mapouciaon
Slaxeiplong avtippioswy N n dtoxeiplon meldtn kata tnv Stadikacio SOKLUAC).

H amoteAeopotikotnTa otnv ebapuoyn Twv cupnepldopwy oTLg omoieg ekmatdevovtal ot uTtdAAnAoL
TOU KATQOTHLATOC EAEyXOVTOL MO TOUG area manager.

H unnpeoia mapéxetal Le TNV Lopdr] TPLWV TTOKETWV:

A. Basic: To UALKO Twv WivlL mapouoldoswv mou Ba uAomotnBolv amo Toug SleuBuVTEG Twv
KOTAOTNUATWY APEXETAL O EVTUTIN HopdN.

B. Silver: To UAKKO Twv HivL TAPOUCLACEWV TOPEXETAL O Mopdrn Sladpactikwy video
Staodalilovrag Tnv eLBUYPAUULON TWV KNVULATWY KoL TEXVLKWV.

v3 3



R
= EXCELLENCE

MANAGEMENT CONSULTANTS

I. Gold: To Generating Customer Experience mpoodépetal péoa amo mMAATPOPUA TTAPEXOVTAG
OTOUG UTTAAANAOUG pLa EeXxwpLoTh EKTTALOEUTIKN EUMELpLaL.

Zto)xotL
e Evioyuon tng mototnTag TWV MEAXTWY
® AvAamtuén Twv avBpwnwy TwV KATACTNHATWY OE GNUOVTLKEG SeELOTNTEC TTWANCEWVY KOl
ggunnpetnong
AUEnon TNG MaPAyWYLKOTNTAC OTA KATAOTHOTA
AUEnon Twv e006dwv amod TIC MTWANCELS
Anploupyia cuvBnkwv APLOTNG EEUTINPETNONG LECO OTO KATACTNLLOL
Evioyuon tng papkag / dippag kat tng elkovag tng statplog
YynAotepn Slakpatnon Twv UTIOAANAWY TWV KATOOTNHATWY

Edappoyég otnv mpagn

H mpoogyylon autr £xel edappootel pe esmtuyio otig stoipieg: Feppavog/Cosmote (avarmrtuén
nwAncswv 35%), Goodys (PBeAtiwon ecddwv ot eidbn tpodipwv 15%), Flocafe (alénon mwAnocswv
18%), Leroy Merlin (aU&¢non nwAnoswv 17%).

B. Ta BooLKA EKTIALOEVUTIKA TPOYP AT

1. Aavikl NwAnon — YrevBuvol KataoTnLATwY
e Avarmrtuén Anodoonc otn Atavikn MwAnon
e Retail Sales Coaching
e Selling through Service
o AmnoteAeopatikotnta otnv Emkowwvia | & I

2. Awavikn) NMwAnon — NwAntég / Z0uBoulol nwARoewy
e Ta 7 BApata otn Atavikn NMwAnon
e Xtilovtag To Movtého NwANong
®  AMOTEAEOUOTIKOTNTA oTNV Emikowwvia | & I

3. E§untnpétnon Nehatwv

e Hyeola E¢unnpétnong
Service Excellence
ATIOKOTAOTAON IXECEWV LLE TOUG MeAdTeg
Generate Customer Experience Toolkit
Edapuoopévo Merchandising

Mapakdtw pmopeite va Seite TNV avaluTikn TepLypadr Twv eKMOULSEUTIKWY TIPOYPAUUATWY. To
TEAKO TpOypappa ylo kaBe opada, Ba mpokUPeL amd TNV oUVBeon TwWV MAPATIAVW ME TNV
QTTALTOUEVN €EELOIKEVON OTLC LOLALTEPOTNTEG TNG ETALPLOC KAl TNG OUASAG.
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. MeBodoloyia YAomoinong eKmaldEUTIKOU TTPOYPALLLOTOG.

1.

YneuOuvwyv KOTaoTNHATWY

Ot Avtéc / YmelBuvol Twv KOTOOTNUATWY Katd tnv amoPn pag mépav GAAwvV appodlotitwy,
€XOUV KOl TNV UTIEVLBUVOTNTA TNG EKTTALOEVONG KL AVATTTUENG TWV avBpwTwv Toug (UdLoTANEVWY
Kot laitepa twv veompooAapBavopevwy).

Me Baon autn tnv avtiAnn, mpémnet ot (Lot va elval ApLOTOL yVWOTEG TOU OVTEAOU KOl ETUTTAEOV
VO OTIOKTHOOUV NYETIKEG LKAVOTNTEG TIOU adopoUv oTo KavomolnTikoe ‘Feedback’ 8nA.
avatpodpodotnon Tou udloTdpevou yla duvata onueia kat onueia yla BeAtiwon, kabBwg KoL oTo
coaching e okomo TNV avamntuér Toug.

H eknaibeuon twv YmeuBUvwv mpoteivetal va sival Sldpkelag 8-16 wpwyv, amo Tig omnoleg oL 8
wpeg Ba adopolv oTo HOVTEAD TWANGCNG KoL OL 8 WPEG OTLG NYETLKEG LKAVOTNTEG.

AwAntwv

H eknaibevon twv NwAnTwv npoteivetal va eivat Stdpkelag 4-8 wpwv, oL onoieg Ba adopouv oto
HOVTENO TTWANONG. Z€ eMOUEVN ACN UTTOPEL va yiVEL TEPALTEPW EUTTAOUTIONOC E GAAEC EVOTNTEC
OTWC emikowvwvia, NLP kAT,

Follow up

Metd tnv oAoKANpwaon Tou €pyou €xoupe tn Suvatotnta va kavoupe follow up, mpokelpévou va
oL{NTACOUUE HE TOUC CUUUETEXOVTEC SLAdOPO TEPLOTOTIKA TIOU TOPOUCLACTNKAV KATA TNV
Sldpkela TG epyaociag toug, va aflohoynBel n omoteAsopATIKOTNTA KOl va yivouv miBaveg
QVATIPOCAPOYEG.

MeBodoloyia eknaidsuong

e AIOAEEEIG

e AvaAnwn poAou (role e Ala Zwong Eknaideuon
playing) e Online Eknaidsuon

e AvaAuon npaypaTik®v e AcUyxpovn Eknaideuon/ E-
NeEPINTWOEWV Learning

e On the job training e Blended Learning

e Projects based training (Zuvduaopuodc MeBodwv)

H peBodoloyia, tnv omoia Ba akoAouBrosl o ekmalbeuTHG KATA TV SLdpKeLa tng ekmaibsuong Ba
£XEL epyaotnploky popdr Kol amaltel TN CUUUETOXN TWV EKMOULSEUOUEVWY OF TIPOKTIKEG
£DAPUOYEG TOCO HE TN XPNON HEAETNG MEPUTTWOEWVY Ao TNV (6la TNV TLXElpnoN, 000 KAl HE TLG
QmapaAitNTEG TEXVIKEG Kal EpYaAeia TNG oUYXPOVNG ALAVLKNG UE AOKNOELG Kal role playing, Ta omola
Ba BonBrioouv otnv adopoiwon NG BewpPnTIKAG KATAPTLONC.
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A. To ZVotnua Awoiknong Anodoong (Performance Management),
epyaleio dtapkoug BeAtiwong anodoong

H eknaibeuon pmopel va cupPaiel otnv anddoon tou avBpwrivou Suvapikol, wotdéco Sev eival
EMAPKAG amd povn te. H Slapkng BeAtiwong amddoong Tou TPOCWIILKOU ALAVIKWY TIWARCEWY,
MpoUTOBETEL KOl GAAEC evépyeleg Tou adopoUv othn Sloiknon Kal avamtuén Tou avepwrivou
SUVOHLKOU TV MIWANCEWV TIOU TIPETIEL VA ATTOTEAOUV eVLaio ‘TUOTNUA’ OTIWG EVOELKTLKA:

1. Ofpata nou adopouv oto Tuotnua Avpwrnivou Auvapikol

e [poodloplopd TWV AMALTOUUEVWY OTACEWY, YWVWOEWY, SeELOTATWV KO LKAVOTTWV
(competencies) Tou mpocwrikou

e KatdAAnAn emiloyn

e JUotnua afloAdynong
- AfloAoynon pe mpoiotdpevo
- AfloAoynon pe tnv pebodoloyia ‘Mystery customer’

e JUotnua Sloiknong anodoong (Performance Management)

e JUOTNUO KVATPWYV KOl OVTOHOLBEC

2. Ofpata nyeoiog
Hyeola kat kaBodnynon amod Tov mpoilotdpevo Toug Pe Baon thv Sladikacia afloAdynong Kot
avantuéng)
e JTUA nyeolag
e |kavotnta Coaching
e |kavotnta Feedback KA.

Ma Ta mapanavw B€pata co¢ MAPAMEUTOULE OTO CUVNUUEVO €VTUTIO pag ya To 5 CPF® — RETAIL
Model, yLa To omoio umopoUpe Vol KAVOUUE [0 AVOAUTLKI) TTApOUCLacn LE TOUG CUVEPYATEG LG YL
npoBAnUaATIopd kot AP n anodpdoswv.

E. Mystery Shopping

ZKOTOG,.

H ntpooéyylon Mystery Shopping £xeL wg okomo:

a) tnv xaptoypddnaon twv Suvatwy Kol aduVATWV onueiwv otnv dtadlkaoia mTwWANoNG.
B) tnv agloAdynon edappoyng tng Stadikaociag mwAnong and Toug MWANTEC.

M£00o60¢.
Eniokeyn anod eknaitbeupéva atopa mou Ba mailouv Tov poAo tou meldtn (Mystery shoppers) oe
évav aplBuod kataotnuatwy. Ol Mystery shoppers, 6a akoAouBoUv cuyKeKpLUEVa oevapla Ttou Ba
Toug 6080UV. MeTd TNV eniokePn TOUG, CULMANPWVOUV EPWTNUATOAOYLO (epimou 45 epwTHoewV)
0TOUC aKOAOUB0OUG eVEELIKTLKOUG TOUELG:
e Kalwooplopa — XalpeTlopog
Evepyntikr AvtaAdayn NMAnpodopnong
O¢etikn 2tdon & Evouvaiocbnon
Alepelivnon avaykwy
Xelplopog Mapamovwy & Avtlpprioswv
l'evikn Evtunmwon
To KatL Napamnavw
O Xwpog
To Mystery Shopping mapéxel mAnpoddpnon g amodoong TwV KATACTNUATWY otnv Sladkacia
TIWANONG KoL OTTOTEAEL Lo AVTIKELPEVIKA BAon yia tv Adn anoddoswv.
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H opada ZupgBoUAwvV kal EknaidsuTtwv

KwoTtog Boutowvag

Zekivnoe TNV KApPLEPA TOU OE EUTIOPLKA THAMOTA TwV TIOAUEBVIKWY eTatpelwv Johnson & Johnson kat
Wella Hellas 6mou é\afe poioug NwAntn, Key Account Manager kat Mpoiotapévou NMwAnoswy.

21N ouvéxela otpddnke otnv avamtuén tou avBpwrivou Suvapikol. Mo mavw and 12 xpovia
€pyAoTnKe oav ocUUPoUAOC MWANCEWY Kal elonyntig otnv Mercuri Int’l, Achieve Global Hellas kot
Bluepoint Leadership Development. Emtiong gpydotnke kot w¢ AteuBuvtng Tunuatog Ekmaidsuong
KOTOOTNUATWY yla TV etalpeia Meppavog - Cosmote. Exel ouvepyaotel pe €va peyaho aplOuo
ETALPLWYV TOOO OTNV WP LA 000 Kol O EUPWTALKA project oTtnv aVATTUEN LKAVOTATWY TWANCEWV,
Slolknong mMwANocewv KaBwg Kol €pya avamtuéng nyeTikwv oteAdexwy. Exel emiong avoAdpel poloug
AteuBuvtry AvBpwriivou AuvapikoU kot AteuBuvovtog ZuppouAou.

‘Exel omoudaoel Owovoulkad oto KamoSlotplakd Mavemiotnlo, €XeL LETOMTUXLAKO Titho otn «EE
Amnootdosw¢ Ekmaidevong» amd to Avowtd MNavemotiplo tng MNATpaG Kol HETAMTUXLOKO TitAo
«Master in Business Administration» amndé to MNavemnotrpLo Vrije Tou Belyiou.

Itépylog BAayomouAog

‘Exel meplogotepa amd 30 xpOvio EUTELPLOG OTOV XWPO TWV ETIXELPHOEWV. ITO APEAOOV KATELXE TIG
Boslc tou Trade Marketing Manager, Sales Manager, Sales and Operations Manager kol Tou
Commercial Manager og stalpeieg oupmneplapfavopsvwy twv Warner-Lambert/ Mondelez, Lipogen
Kal Bingo SA.

O Ztépylog eival mruyolxog MAnpodoplakwy UoTNUATWY Kal Mpoypappatiopou, eival Extended
DISC International System Certified Trainer kat Certified HeartMath Coach. And to 2005, o 3TtépyLog
BAayomnoulog eival Managing Partner oto EAANvikO Franchise tng Extended DISC International. H
gotiaon Tou eival kupiwg otnv AfLloAoynon, Avarmrtuén katl Ekmaideuon avBpwnwv.
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Avantuén Anodoong otn Alavikn MwAnon

Na UI0BETACOUV Ta NYETIKA OTEAEXN MOU 1. Aiaxeipion Tng Andédoong
avnkouv orov K)‘?ao NG AIGVIKNG eva « H diadikacia TnE diaxeipiong TG anédoong
OAOKANPWHEVO ZuaTnua Aloiknong Tng « H oTox08&TNnon

Anodoong kal va eEaoknBoulv oTIC
TEXVIKEC Kal HeBodoAoYiec aTnv Aloiknon
MpoownikoU.

e MpoypappaTiopog
e TEXVIKEG €MIAUONG NPOBANUATWV

2. KaBodnynon kar Avantugn

O(PéArI ¢ H avaykaiotnTa Tng kabodnynong
o AivovTag 0eTikd feedback, evroniouocg

HelwpEVNG anddoong, diopbwTiko feedback,
e AleVEPYEIQ KABNUEPIVOV KAl PNVIAi®V

O1 oupMEeTEXOVTEG Ba pnopoUv va :

o KaBodnynoouv Tn BeATiwon NG ouvavTtnoswy yia feedback
ENIXEIPNOIAKAC KAl ATOHIKAC anodoonc  EVTONIONOG aTOHWV WE XaUNAR Kal uywnAn
Me OeikTEG HETPNONG anoédoon.

e KivnTonoinoouv kai va eEac@aAioouv
Tn deopeUON TWV avBpwnwy yia TNV
ENITEVEN TWV OTOXWV

3. AZioAoynon
e H eTnola agloAdynon, dievépyeia ouvavrnong

« EvTonigouv kai avadeikvlouv ikavoUg agloAoynong
avlpwnouc — HEANOVTIKA OTEAEXN * MAavo Avantugng
e E@apuolouv Tn oTpaTnyikn orn 4. Avayvipion
kabnuepivr epyacia , , .
(3 -
o KaAAigpyoUv kouAToUpa anodoaong o:l(C:)‘:,rlLL?;'g)snlﬁpaBsuonq (01kovouIka, N

e >uvdEouv Tnv a&loAdynon HE TO , . . .
. . . oK a ava OUATOUpPAG anodoa
ouaTnua auoifwy Kai enifpapeuong IVATPWV Y1a aVanTUEN KOUATOUPAG an ns

5. EpyaAeia
o MNwc AsiToupyoUv Ta epyaleia AEloAdynong,

Avaiuong IkavoTATwy, ®opua Mpoownikng
>uvavtnong, Check List AlcubuvTn k.a.

€ Noloug ansuBuveTal

e [poioTauy€évoug TUNUAToG
EEunnpéTnong & Tapeiwv

e [lpoioTapévouc KataoTnuaTwyv

e Area Managers
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Retail Sales Coaching

To npoypauua eoTialeral oTnv avanTuén 1. Eigaywyn oTo Sales Coaching.

TOV 65§|0T|"]T(0V - Coaching Twv I:]YETIKO'.)V « MapaThpnon Tc diadikasiac NMANCNC Kail TNC
OTEAEXDV TNG ENIXEIPNONG HE ANWTEPO ayopaoTikig diadikaciag (KPIs).
OKOMO OTNV avanTuén TwV IKAvVOTATWY « Mapakivnon

TWV NWANTWV. o AvanTu&iakd feedback

2. AvanTuén Tng opddag
OCPéAI'I e Ta oTadia avanTu&éng Tng opdadag
o Alaxeipion TwWV CUYKPOUOEWV

¢ [MAGvo avanTu&ng opdadac KaTaoTnPATog

O1 ouppeTEXOVTEG Ba pnopoUlv va :

3. H Aiadikacgia Tou Coaching:
¢ Ta Bruarta Tou Coaching
¢ To povTEAO GROW

e BeATiwvouv Tnv andédoaon Tng opadag
Kal Ta anoTeAéopaTta Tou KAbe aTopou
EexwpioTd.

e AvanTu&ouv TIG IKAVOTNTEG TOU KABe
NwANTR 0€ OAEG TIG PATEIG TNG
diadikaciag MwAnong

e [vwpilouv NwG va napartnpouyv, va
napakivouv kai va divouv feedback

e TvwpiCouv noio aTuA Coaching va
XpNoigonoiouv oTIC JIAPOPEC
KATaoTACEIG

e AEioAoyoUv TnVv 1kavoTnTd TOUG WG
Coach xpnoipgonolmvTacg OgikTeG
METpNong Coach

e XpnoiponoloUv Ta epyaAeia Coaching

4. Anpioupyia Zxediou Apdaong
e [a To aTOHO
e [1a TNV opada
¢ Xpovodiaypapua kai KPI's.

e [poioTau€voug TUNUAToG
EEunnpéTnong & Tapeiwv

e [poioTapévouc KataoTnuaTwyv

e Area Managers
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Selling Through Service

Na pnopoUv Ol CUUHETEXOVTEC va

KAaTavoroouV TI¢ dIAoTACEIC TNG 1. E€unnpeT®vTag Tov MeAamn
€EUNNPETNONG Kal va €nIAEyouv ouveidnTd * 2TIYpEG aAn6eiag

OUMNEPIPOPEC MOU 0BNYOUV OF e Mpoodokiec kal Epnelpiec Tou NeAdTn
IKQVOMNOINUEVOUG NEAATEG HE UWNAOTEPEG e Ta Eningda EEunnpeTtnong

NWANCEIC.

2. H ZuvaAAiayn

. * YrodExopal Tov NEAATN
O@peAn  Katavoo kar Avranokpivopai

e ANOXAIPETW TOV MEAATN

O1 OUpMETEXOVTEG Ba pnopoUlv va :
3. Tunoi NeAaTwv

e AvTiAapBavovrai Tig 8100TACEIG TNG « OI Téooepeig TUNoI Twv MeAaTmdV
€EUNNPETNONG Kal TOV POAO TWV « Mpoaogyyion Twv MeAaT®dv
oTeEAEXWV €EUNNPETNONG.

e Na evTonilouv Kkal va evOUvVapwvouv 4. NiGxeipion avTippRoswV
TIG OUMNEPIPOPEG Nou ennpealouv Tov e OI KATNYOPIEG TWV AVTIPPHOEWVY
neAaTn. o TEXVIKEG XEIPIOUOU AVTIpPROEWY

e Na pnopouv va avanTtu&ouv
ENIKOIVWViA OUVEIONTA ENIAEYHEVN KAl
HME OTOXO TNV €EUNNPETNON TOU NEAATN.

o Na gEoikeiwBoUV aTNV XPNon TEXVIKWV
nou avanTUuooouV TIG OXECEIG E TOUG
NEAATEG.

o Na BeATIWOOUV TIG IKAVOTNTEG TOUG
OTOV XEIPIOWO TWV Napandévwy Tou
neaarn.

€ Noloug ansuBuveTal

e YneUBuvoucg EEunnpETnong
e T[poioTapévoug TUNUATOG
EEunnpETnong

v3 12
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AnoTteAeocpaTikoTnTa oTnV ENikoivwvia I

To npoypappa napouaialel TiG dIACTATEIG 1. AuToafioAdynon

Kai Ta ”'O'OT'K"J °T°')§€i° m™me o e Aldyvwon Tou smnédou EEunnpéTnong &
EEunnpeTnong. EoTialovTtag o auTta divel Enikoivoviag

TEXVIKEC EMIKOIVWVIAC KAl XEIPIOKOU TWV
SIaPOPETIK®V TUNWV NEAATOV UE ANWTEPO
oTOX0 va avanTuU&el TIg Oe&IOTNTEG
EMNIKOIVWVIAG TWV CUMHETEXOVTWV.

2. MoloTikf EEunnpETnon
e STIYUEG aARBeiag
e Ta Enineda EEunnpéTnong

e XapakTnploTika MoloTikhg EEunnpéTnong
OpeAn (RAITER)

O1 ouppeTEXOVTEG Ba pnopoUlv va : 3. O NeAdtng
' ' ¢ O1 MNpoadokiec Twv MeAaTwv
e AvTiIAapBavovTal TG d1a0TACEIG TNG e TUROI NEAATOV
€EUNNPETNONG Kal va gniAéyouv « MWC TOUC NAPAKIVOULIE
OUMMNEPIPOPEC NoU ennpealouv BeTIKA
TOV NEAQTN ' 4. TovilovTag To BETIKO
e Na pnopoUv va avanTtugouv o OpiAia
ENIKOIVWVia OUVEIBNTA eNIAEYPEVN Kal o Mn AekTik) Enikoivevia
ME OTOXO TNV €EUNNPETNON TOU NEAATN.
e Na €oikelwBoUV aTNV XPron TEXVIKWV 5. AvTipeT®Mion MeAaTov
Nou avanTuooOoUV TIG OXEOEIG HE TOUG o XeIpIopOC KAQoIKwV Supnepipopwyv MeAatwv
neAATEG o XEIPIOWOG AucapeoTNUéEVWY MeAaTOV
o Na BeATIOOOUV TIG IKAVOTNTEG LAG OTOV o XEIPIOPOC AUCKOAGV MEPINTOOEWVY
XEIPIOPO OIAPOPETIKWV CUUMEPIPOPOV
neAaTov 6. AuTtoagloAoynon & MAavo Apdong
e >xedIAOOUV €va NPOCWNIKO NAAGVO
avanTugng

€ NOIOUG aneuBUveTal

e YneuBuvoug EEunnpéTnong
e MwANTEG

v3 13
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AnoteAeocpaTikoTnTa oTnVv Enikoivwvia 11

To npoypappa NapeXel EIOIKEC TEXVIKEG
Kal Napouaoialel CUPNEPIPOPES Nou
BonBoUv Toug NWANTEC va dnuioupyroouv
Jia EMIKoIVwYVia oudiaaoTikn Kal
AnOTEAECHATIKN HE TOUG NEAATEC

O@EAN

O1 oupMeTEXOVTEG Ba pnopoUv va :

e EnIAéyouv Kal va evouvapwoouyV TIG
Nnapaywyikeg CUPNEPIPOPEG MNOU TOUG
BonBoUv va eAéyxouv kai va
kaBodnyouUv anoTeAECUATIKA TIG
oulnTNOEIG KME TOUG NEAATEG

e Na gniAéyouv Kal va xpnaiydonolouv
ouveIdNTA €I0IKEG TEXVIKEG EMIKOIVWVIAG
oxeJIAOHEVEG Yia uwnAoU eninédou
eEunnpeTnon

e ENIAEYOUV CUNNEPIPOPEC KAl TEXVIKEG
nou odnyouv Tnv enikoivwvia
NWANCEWV O €va UPnAOTEPO €Minedo
evw napdAAnAa xTidouv TNV oxEon HE
TOV MEAATN

e EVOUVau®Waoouv ToVv pOAO TOUG
anévavTl gTov NEAATN

€ Noloug ansuvBuveTal

e ‘Epneipoug NwANTEG kal YneuBuvoug
EEunnpETnong

e [IpoioTapévoug TUANATOG
EEunnpéTnong

1.

E€aopalifovrac Tnv [MMpoooxr kal To
EvolapEpov

¢ 'EEunvn Elcaywyn

e AekTIKG Kal ONTIkG EpebiopaTta

e TAWCOA TOU SWHATOG

MNapaywyikeg EpwTnoeig

e TUnol EpwThocwv

e Mapadeiypata EpwTnoswv

e KpatwvTtag Tnv MpwToBoulia atnv ZulnTnon

EvepynTikn Akpoaon & Avtanokpion
e EvepynTikn Akpoaon

e Eunodia Akpoaaong

» Weudoakpoaon

e TeXVIKEG akpOAONg

e EnavadiaTunwon

e Mapagpaon

e AvtavakAaon

Algkdiknaon

¢ [1aOnNTIKN Zupnepipopd / eMIBETIKN
Zupnepipopa

o AIEKOIKNTIKNA ZUMNEPIPOPA

e MNapadeiyyata SUPnePIPOPOV

e Eunodia otnv Alekdiknon

e ®oBoI, To Maupo Kouri

v3
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Ta 7 BApgaTa otn Ailavikn MwAnon

Na UI0BETHOOUV Ol CUMHETEXOVTEG 1. MpoeToipacia
pHeBodoAoyieg nou Toug Bonbouv va
NeETUXOUV UWNAOTEPEG NWANCEIC HE TPONO
enayyeAuaTikd kai dnuioupywvTag navra
IKAVOMOINUEVOUG NEAATEG.

¢ [MpoggAeuan
e Evnuépwaon
¢ Enikoivwyvia Opadag

2. XaipeTiopdg NeAdTn

: o KaAwoOpIopa Tou NeAATn
OCPEAI‘] e Anpioupyia QIAIKOU Kal OIKEIOU KAIHaTog

Ol GUPMETEXOVTEG Ba pnopolv va : 3. Aigpebvnon Avaykmv
e Texvikn EpwTnoswv

e EvToniouv kal va evéuvapwvouv e Akpoaon
NapaywyIkeG OUUNEPIPOPEG o AvTanokpion
NPOCAPHOCHEVEC OTOV POAO TOUG MoU
TOuG BonBouv va eAéyxouv Kai va 4. Mapouaiaon MNpdTaong
KaBodnyouv anoTEAECHATIKA TIG e OPEAN
oulNTNOEIG HE TOUG NEAATEG e ZUvOeon PE AVAYKEG

e EmiAéyouv kal va xpnaiponolouv
OUVEIONTA TIG TEXVIKEG NWANOCEWV OF 5. ZupnAnpwuaTiki NwAnon
KaOe paon Tng d1adikaagiag NwANoNg e 20vOEON

e EmiTuyxdvouv upwnAoTEPEG NWANTEIG e SupnAnpwpaTikf NMoAnon
KAl CUUNANPWHATIKEG NWARCEIG

e XelpiCovTal eMdEEIa TIG AVTIPPNTEIG TWV 6. XEIPIOPOG AVTIPPNOEWY
neAATWV o MaTi avTigeTwNi{oupe AVTIpPHOEIG

e EEaoknBouv oTnv e@apuoyn Twv o TEXVIKEG AVTIPPNOEWYV
TEXVIKOV NWANONG

€ NoIoug ansuvBuveTal

o TWANTEG
¢ T[poioTapévouc KataoTnuatwy
e Area Managers

v3 16
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XTifovTag To MovréAo MwAnong

MpokeiTal yia €va workshop kai
TauTOXpOVA HIA EPEUVNTIKN NPOCEYYION
Nnou oTOXEUEl va NAPEXEl OTOUG
OUMMETEXOVTEG Mia peBodoAoyia
avanTugng evog povadikoU PovTEAOU
E€unnpéTnong kal MwAnong.

O@EAn

e [poadiopIoHOG TNG «NEAATOKEVTPIKNG
npooeyyiong Kal Twv Agiov
EEunnpETnong TnG enixeipnong

e AvanTu&n evog MovTteélou MwAnong nou
Ba odnyei og uYPNAOTEPEC NWANGCEIG OTO
kataoTnua

e [1poadIopIoHOG TWV ENINPOCOETWV
IKAVOTATWV Kal JEEIOTATWV Nou
anarroUvTal yia TNV €nNiTeUEn UWNARG
anoédoong

e Anuioupyia evog OUCTANATOG
€knaideuong, napakoAoubnaong Kai
Coaching pe oTOX0 TNV OUVEXN
avanTuén Twv NwANCEwV

€ NoIoug ansuvBuveTal

e [evikOG AleuBuvTng
e AleuBuVvTAG AIkTUOU
o AlguBuvTéG KaTaoTnudatwy

1.

Anuioupyia OpauaTog

¢ To 'Opapa TnG Enixeipnong

o T1 MpoopEpel 0TOUG NEAATEG

¢ O1 A&ieg Tng Enixeipnong kai o1 Agieg
EEunnpeTnong

e 2TOIXEIQ MoloTIkAG EEunnpéTnong (RAITER)

. MovTého MwARoswv

¢ 'Epeuva MeAatwv

e TUNoI MwAnRoewV

e AvanTtu&n MovTélou
e SxedIa0NOG TwV KPI's

. 2xedlaopog MovTéAlou Zuvexoug

AvanTtugng

e ZUYKEVTPWON NMANPOPOPIWV

e AloAoynon IkavoTATwv NwAnTWV

¢ [MpoadIopIoPOC TwV eMMNAEOV JEEIOTATWV

o >Xed1a0POC EVOC HAKPOXPOVIOU Kal
noAueninedou nAdvou AvanTu&ng AsgloTnTwyY

o >xed1a0uOC TwV Retail Leadership Standards

. Coaching

¢ Bagikég Texvikég Coaching
o AvanTu&n EpyaAeinv MapakoAoubnong,
A&loAoynong kal Eknaideuong

v3
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AnoTteAeocpaTikoTnTa oTnVv ENMikoivwvia I

To npoypappa napouaialel TiG dIACTATEIG
Kal Ta MOIOTIKA OTOIXEIa TNG
EEunnpéTnong. EoTialovTag o autd divel
TEXVIKEC EMIKOIVWVIAC KAl XEIPIOKOU TWV
SIaPOPETIK®V TUNWV NEAATOV UE ANWTEPO
oTOX0 va avanTuU&el TIg Oe&IOTNTEG
EMIKOIVWVIAG TWV CGUHHETEXOVTWV.

OpEAn

O1 ouppeTEXOVTEG Ba pnopoUlv va :

e AvTiAauBavovTai TiG d1a0TACEIG TNG
€EUNNPETNONG Kal va €NIAEyOUV
CUMNEPIPOPEG NMou ennpedalouv BeTIKA
Tov neAdTn

e Na pnopouv va avanTtu&ouv
ENIKOIVWVia OUVEIONTA ENIAEYHEVN KAl
ME OTOXO TNV €EUNNPETNON TOU NEAATN.

e Na €oikelwBoUV aTNV XPron TEXVIKWV
Mou avanTuooouV TIG OXECEIG HE TOUG
NeAATEG

e Na BeATI®OOUV TIG IKAVOTNTEG PHAG OTOV
XEIPIOWO OIAPOPETIKWV CUHMEPIPOPOV
NeEAATWV

e >xedIAOOUV €va NPOCWNIKO NAAGVO
avanTugng

€ NOIOUG aneuBUveTal

e YneuBuvoug EEunnpéTnong
e MwANTEG

v3

7. AuTtoa&loAoynon
e AIGyvwon Tou eninédou EEunnpetTnong &
Enikoivwviag

8. MoioTikr EEunnpéTnon
* ZTIYHEG aAnBeiag
« Ta Enineda EEunnpéTnong
e XapakTnpIoTika MoloTIKAG EEunnpéTnong
(RAITER)

9. O NeAdtng
¢ O1 MNpoadokiec Twv MeAaTwv
e TUMoI MeAaTwV
¢ [MwG TOUG NapakIvoUpe

10.ToviCovTag To BETIKO
e OpiAia

e Mn AekTikr Enikoivwvia

11.AvtigeTwmon NeAaTwv

o XeIpIopOC KAQoIKwV Supnepipopwyv MeAatwv

o XeIpIopOG AugapeoTnuevwy MeAaTwv
o XeIpIopdg AUoKoAwV MepINTWOEWY

12.Autoaiohoynon & MAavo Apaong
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AnoteAeopaTikoTnTa oTnVv Enikoivwvia 11

To npoypappa NapeXel EIOIKEC TEXVIKEG
Kal Napouaoialel CUPNEPIPOPES Nou
BonBoUv Toug NWANTEC va dnuioupyroouv
Jia EMIKoIVwYVia oudiaaoTikn Kal
anoTEAECHATIKN HE TOUG NEAATEC

O@EAN

O1 oupMeTEXOVTEG Ba pnopoUv va :

e ENIAEyouv Kal va evouvapwoouV TIG
Nnapaywyikeg CUPNEPIPOPEG MNOU TOUG
BonBoUv va eAéyxouv kai va
kaBodnyouUv anoTeAECUATIKA TIG
oulnTNOEIG KME TOUG NEAATEG

e Na eniAéyouv kai va xpnoigonoiouv
ouveIdNTA €I0IKEG TEXVIKEG EMIKOIVWVIAG
oxeJIAOHEVEG Yia uwnAoU eninédou
egunnpéTnaon

e ENIAEYOUV CUNNEPIPOPEC KAl TEXVIKEG
nou odnyouv Tnv enikoivwvia
NWANCEWY o€ &va uwnAdTEpPO €ninedo
evw napdAAnAa xTidouv TNV oxEon HE
TOoV NeAdTn

e EVOUVau®Waoouv ToVv pOAO TOUG
anévavTi oTov NMeAdTn

€ Noloug ansuvBuveTal

e ‘Epneipoug NwANTEG kal YneuBuvoug
EEunnpETnong

e [IpoioTapévoug TUANATOG
EEunnpéTnong

5.

E€aopalifovrac Tnv [MMpoooxr kal To
EvolapEpov

¢ 'EEunvn Elcaywyn

e AekTIKG Kal ONTIkG EpebiopaTta

e TAWCOA TOU SWHATOG

MNapaywyikeg EpwTnoeig

e TUnol EpwThocwv

e Mapadeiypata EpwTnoswv

e KpatwvTtag Tnv MpwToBoulia atnv ZulnTnon

EvepynTikn Akpdaon & Avtanokpion
e EvepynTikn Akpdaon

e Eunodia Akpoaong

e Weudoakpoaon

e TEXVIKEG akpdaong

e EnavadiaTtunwon

e Mapagpaon

e AvTavakiaon

Algkdiknaon

¢ [1aOnNTIKN Zupnepipopd / eMIBETIKN
Zupnepipopa

o AIEKOIKNTIKNA ZUMNEPIPOPA

e MNapadeiyyata SUPnePIPOPOV

e Eunodia otnv Alekdiknon

e ®oBoI, To Maupo Kouri

v3

19




NNNNNNNNNNNNNNNNNNNNN

EEunnpETnon
NeAaTovV




R
= EXCELLENCE

MANAGEMENT CONSULTANTS

ESunnpeTnong

OepartoAoyia

To epyaoTtnpiakd npoypaupa Hyeaoia
EEunnpETnong oToxeUsl oTNV avanTuén
Tou KaBodnynTikoU pOAOU TwV
OleuBuUVTWV Kal NPOICTAPEVWY OTNV

To nepiexdpevo npooapudleTal TNV oTPATNYIKA
OTIC avayKec Tou opyaviopou. 'Eva Baoiko
(PACNa NEPIEXOUEVWYV Eival TO aKOAOUBO:

diadikaagia TnG E5UNNPETNONG TWV 1. To «Ta&idl Twv Epneipidvs» Tou neAdTn
NeEAAT@V. e KaTtaypa®n Twv EPNEIPIOV TWV MEAATN
e Ta 5 BApaTa TNG avaAuong TwV EPNEIPIOV TOU
neAaTn
e MpoTdoeig BeATiwong TnG euneipiag Tou
. ; neAaTn.
O1 oUPMETEXOVTEG Ba pnopouv va :
¢ AVTIAN®BOUV Ta KATOVOLACOUV Ta 2. XTtiCovTac pia AuvaTr opdda EEunnpETnong

e To Mpo®iA Tou «uneuBuvou eEunnpeETNONG»
e N'Vvwoelg, IkavdTnTEG KAl ZTAON

¢ EnAoyn Twv uneuBUvwy €EunnpETNONG

¢ Eknaideuon & AvanTtuén

e Coaching

onueia Tng d1adpoung Tou NeAATN Nou
XTiCOUV TNV euneipia eEunnpETNONG OTO
OIKO TOUuC KaTaoTnua

e E@apuooouv Ta epyalsia kai Tig
TEXVIKEG NMou d1dAXTNKaAv yia Tnv
evOUVANWON TWV EUNEIPI®V TOU NEAATN
OTO KATAOTNMA TOUG

e EniA&youv kai va avantlooouv ocwoTd
TNV ohdada Toug

e Anuioupynoouv €va opaua yia To
KaTaoTnua Toug nou Ba napakivei Kai
Ba kepdilel TNV DECUEUDN TWV NEAWV
™G

e ANMIOUPYNOOUV Hia KOUATOUpPGA
eEunnpéTnong nou Ba nnyadel y€oa ano
Toug gpyalOPEVOUC

3. AnuioupyeioTe €va AuvaTtd ‘Opapa
¢ ‘Opapa & A&ieg Tou opyaviouou
¢ To 'Opapa Tou dikoU 0ag KaTaoTAUATOG
¢ XTioTE éva duvaTo PAvVUUA
o Xapd&re pia diadpopn yia To JEAAOV

e [poioTapévoug TURHATOC
EEunnpéTnong

e AlguBbuvTéc KaTaoTnuatwyv

e Area Managers
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Service Excellence

OspartoAoyia

Na pnopouv oI GUUHETEXOVTEG va 1. EEunnpeTdvTac Tov MeAdTn
KaTavor|oouV TIG dIACTACEIC TNG o STIYHEC aARBEIaC

€EUNNPETNONG Kal va eMAEYoUV oUVEIDNTA « MPoGBOKIEC Kal Epneipiec Tou neAdTn
OUMMEPIPOPEG NoU odnyouv aTnv « Ta Enineda EEURNpETAONC
IKavornoinaon Tou NEAATN Kal avantuooouv
TNV aQooiwaorn Tou.

2. Anpioupyia Zx€oewv
¢ OI BaOIKEC apXEG avANTUENG OXECEWV E TOUG
NeAATeG
e EoTidlopal oTov neAdTn
¢ ENIKOIVWOV® ANOTEAECUATIKA WE TOV NEAATN

Ol GUPHETEXOVTEC Ba pnopouv va :

e AvTiIAapBavovTal TIC dIaoTATEIC TNC 3. EIBIKEG NEPINTWOEIG NEAATAOV

€EUNNPETNONG KAl Tov poAo Twv

OTEAEX®V €EUNNPETNONG 4. Alaxeipion napanéovwv
e Na evrtonilouv Kal va evOuvapwvouv ¢ AOYOI Unap&ng napandovwv
TIG CUMNEPIPOPEC Nou ennpealouv Tov o TEXVIKEG XEIPIOHOU Napanovwy
neAdTn e MnVv @opTileoTe Ye apvnTIKA cuvaiodnuara

e Na unopouUv va avanTtu§ouv
ENIKOIVWViA OUVEIDNTA EMIAEYHEVN KAl
HME OTOXO TNV €EUNNPETNON TOU NEAATN.

e Na €EoikeiwBoUV aTNV XPron TEXVIKWV
nou avanTUooouV TIC OXETEIG ME TOUG
NeEAATEG

e Na BeATI®OOOUV TIG IKAVOTNTEG TOUG
OTOV XEIPIOWO TwV Napandvwyv Tou
neAdTn

e YneuBuvoucg EEunnpETnong

e >TeAExNn EEunnpéTnong

e [IpoioTapévoug TUANATOG
E€unnpétnong
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Anokaraoraon ZXEoewV HE TOUuG MeAaTeg

Oepartoloyia

Na ul0BETCOOUV Ol GUHMETEXOVTEG 1. Enavagepovrag Tn ulntnon
HeBodoAOYiEG Kal MPOOEYYIOEIG MOU TOUG e Texvikéc Enavagopac
BonBoUv va xelpilovTal OUOKOAEG ¢ O1 BIKEC 0AC NEPINTMOEIC

KATAoTAOEIC EEUNNPETNONG NEAATWV HE
TEAIKO OTOXO ThV ANOKATACTACN TNG
OXE0NG KAl TNV EVOUVANWON TNG
aQooimong TwV NEAATWV.

2. AveniBupunTeg MAnpogopiegg
e Texvikég Mapoxnc AvenibuunTwy
NAnpogopiwV
e O1 0IKEG 0AG NEPINTWOEIG

3. AnokaTtaoTaon TNG ZX€oNG UE Toug MeAATeg
e AkoUOTe Kal ANoQopTIOoTE TNV £VTAON
O1 ouppeTEXOVTEG Ba pnopoUlv va : o Mapaywyikec EKPpAceIC
e O1 5 TEXVIKEG anoPoOpTIONG
e [poxwpnoTe TNV diadikaocia eEunnpeTnong &
AwoTe pia duvapikn Auon
 EQappoyn

e EvTonifouv kai va evOuvauwvouyv TIG
NAapaywyIkeg CUNMEPIPOPEC KAl TOV
NEAATOKEVTPIKO XAPAKTAPA TNG
€EUNNPETNONG

e Na €&oikelwBouv oTNV XpHon TEXVIKWV
nou anokaBioTouV TIG OXECEIC HE TOUG
NeAATEC 0TO €MNiNedo TNG €EUNNPETNONG

e Na BeATIOOOUV TIG IKAVOTNTEG TWV
oTeAeXwV €EUNNPETNONG OTNV
dlaxeipion dUOKOAWV KATAOTACEWYV
€EUNNPETNONG

e YneuBuvoucg EEunnpéTnong
e T[poioTapévoug TURUATOG
EEunnpETnong
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Generate Customer Experience Toolkit

To Generate Customer Experience Toolkit
gival éva epyaleio eknaideuong
NPOCAPHOCHEVO NANPWCE OTIC AVAYKEG TWV
KATaoTNUATWV AIAVIKAG NwANonG.
MpokelTal yia yia oAioTikr diadikacia
€KNaidsuonG UE TNV CUPUETOXA OAWYV TWV
EUNAEKOUEVWYV OTNV d1adikaaia
egunnpéTnong. O oTOXO0G ToU €ival n
«ApioTeia» otnv EEunnpéTnon kai n
evOuvapwon Twv JeEIOTATWV TWV
epyalopévmyv.

e Eival NnpooapuooPEVO OTNV aVvAYKEG
TOU opyaviopou Kadl oTnVv oTpaTnyikn
TOU

e EvepyonoioUvTal 6Aol o1 EUNAEKOUEVOI
otnv diadikaoia eEunnpETnong Kai
IKavonoinong Tou NeAdTn

e [lpooappoleTal OTIC MPAYHATIKEG
avAyKeG TOU KATAOTAMATOG

e Eival npakTikd kal eUkoAo

e Anuioupyei hia 10xupr KouAToUpa
EEunnpETnong kai NMwAnong

e Evduvapwvel TNV Epneipia Tou MeAdrn

e Au&avel TIG NWANOEIG

e YneUBuvouc EEunnpETnong

e T[poioTapévoug TURUATOG
EEunnpéTnong

e AlguBuvTéc KaTaoTnudatwyv

e Area Managers

OepartoAoyia

To nepiexopevo npooapudleTal oTn OTPATNYIKN
Kal TIC AVAYKEG Tou opyaviopou. 'Eva Baoiko
(PAaopa nepieXouEVWY gival Ta akoAouba:

1. Speeding Phase/®don Ekkivnaong
e MpokeITal yia Baoikég oulnTNOEIC OMou
OlaUOPPWVETAl N £vvold TnG eEunnp&Tnaong.

2. Service Excellence/ApioTn EEunnpETnaon
e EoTialeTal o B€paTa nou apopolv TNV
€EUNNPETNON O ENIPUEPOUC TOUEIG PJE EUPaan
aTnV oupPnepiIpopad

3. Accelerate Sales/Enitayxuvon MwAncewv
e APOopa KUPIWG TEXVIKEC NMou JIEUKOAUVOUV TN
d1adikaaia TNG NwANonG ano Toug unaAAfAoug
€Eunnpé&Tnong.

4. Creating Relations/ Anpioupyia Ixéoewv
e EOTIGlETAl O TEXVIKEG EMIKOIVWVIAC HE OTOXO
TNV dnuIoupyia evog kKaTaAAnAou KAipaTog kai
nAaigiou enikoivwviag 6rnou Unopei va
avanTuxBei pe emiTuxia n oxeon unaAAnAou
€EUNNPETNONG KAl NEAATN.

5. Management Review/Alaxeipion
AvBpwnivou Auvapikou
e [poOKeITal yia epyaieia nou BonBolv Tov
uneuBuvo oTtnv diaxeipion Twv epyaloPEvV
OTO KATAoTNHA.
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Eqpappoopuevo Merchandising

OepartoAoyia

To npoypappa oToxeUEl va £QodIAgsl TOUG
OUMUETEXOVTEC HE TIG BATIKEG APXEC Kal
peBodoAoyieg Tou merchandising kabwg
kal va eEaoknoel TIG 0e€10TNTEG oulNTNONG
& enixeipnuaToAoyiac.

Epapudoouv aueoa TIG apXEC TOU

merchandising oTnv npdaé&n

¢ T[pocToiyalovTtal cwoTda npiv TNV
ENIOKEWYN OTOV NEAATN

e EpyalovTal pebodoAoyikd Kal
anodoTika

e EnMixeipnuUaToAOyrHoouV UE TOV NMEAATN

yia OfuaTta nou agopouv Tov

merchandising

e YneuBbuvoug Merchandising
e MwANTEC

1.

Merchandising

¢ O poAocg Tou Merchandising

¢ O1 oToxo!I Tou Merchandising

e Ta nevte “MPEMEI” Tou Merchandising

To Epapuoopevo Merchandising
e KaTnyopiec ayopwv PH€oa oTo KATaoTnua
¢ OI Baoikoi oTdX0!l TWV UNEUBUVWYV TWV
Supermarket
e Baoika onueia Tou EQapuUooPEVOU
Merchandising
- H pon Twv kaTavaAwTtwv
- @¢on oTa paogia
- Xwpog oTa pagia
- MpoBoAég

MoloTika ZTolIxeia — Aoun Tng Eniokewng
e Ta npooovTa Tou 1davikou merchandiser
e [pocTOIpacia

e H guvoAikn Aoun Tng Eniokewng

XeIpIoPOG AvTIppHoEWV
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MNa neplocotepeg MANPOPopPLeG OXETIKA HE TG CUBOUAEUTIKEG KL EKTIOLLOEUTIKEG
pog urtnpeoieg otov Topéa twv NWANCEWV UMOPELTE VA ETILKOLVWVNOETE Mol oG
ota:

210-48.38.714, 712 & 706 | sales@excellence.gr
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